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PERFECT START:15 Faces in 15 DAYS CLASSES: 3 classes @ $300 (less than 1 class per week) = $900 Retail Sales = $450 PROFIT/$450 ws order

SHARE: 6 interviews (2 per class) = 1 NEW recruit!

POWER START: 30 Faces in 30 DAYS CLASSES: 5 classes @ $300 (1 class per week) = $1500 Retail Sales = $750 PROFIT/$750 ws order CHICAGO! SHARE: 10 interviews (2 per class) = 2-3 NEW recruits!

DOUBLE POWER START PLUS: 60 Faces in 60 DAYS CLASSES: 10 classes @ $300 (2 classes and 1 facial per week) = $3000 Retail Sales = $1500 PROFIT/$1500 ws order (tip: break $1500 into 2 $800 to
earn more BIZ BUILDERS) NATIONAL COURT OF SALES! SHARE: 20 interviews (2 per class) = 5 NEW recruits GOLD MEDAL and NATIONAL COURT OF SHARING TOP 10 (only need 24 for the Court!)
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